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Ta povtéda Tov avonTTOGGOVTOL GTO TAAICLY TG NAEKTPOVIKNG ETLXEPTLLATIKNG dpAong
elvar iowg o mep1ocdTepo cuinTnrévo aArd Kot Aydtepo katovontd Bépa ota TAaioto
tov dwdwtvov. H tayela avantuén tov MAEKTPOVIKOV ayop®dv, TOPIAANAC HE TIC
TOPOOOGLOKES ayopég Onuovpynoe véeg HeBdOOVE TOPASOONC EUTOPEVUATOV KO
VANPECLOV OV dtevkoAvvovton and T Texvoroyieg [TAnpopopikng kot Emucovaviog
(ICT). Qotoc0, ot ypryopeg KIVAGELS OO TO TAPOIOCIOUKO GTO YNOLoKO TePPAAAOV
emmpedlovv T doun TV ayopdv, evad ot gtoupiec e&axoiovBoldv va avalntovv
QTTAVTION GTO EPMTNUO GYETIKA LLE TOV TPOTO OLEVEPYELNG TOV EUTOPIOL Ko avATTLENG
NG EMYEPNUATIKNAG TOVG dpdong e nAektpovikd péca. Ta poviéda mAekTpovikol
emyepelv avapépovtal 6e NTNUATO OPYAVMOONG, Kol GTPOTNYIKNG Yol TNV vioBETnon
kol aglomoinomn tov véwv texvoloyiwv. To emiyelpnuatikd HoviéAo  €xel oG KOPLo
oTOY0 Vo OMDGEL AMOVTNOEL OTO EPMOTNLOTA: TOLOG TPOCPEPEL, TL GE OOV KOl Tl
TEPEVEL O OVTATOO0ON. ¢ €K TOVTOV TO KEVIPIKO onueio avapopdc o€ KAOe

EMYEPNUOTIKO HOVTELO gtvan 1] évvola TG a&lag.

O 6po¢ e-business (MAEKTPOVIKO EMYEIPELV) COUPOVO [LE EVOAAUKTIKOVS OPIGHOVG:

> &ivol evpiTEPOg amd Tov Opo e-commerce (MAEKTPOVIKO €UTOPLo), KaODG
neplhapPdvel eUmopKéG GLVOALOYEG OAAG Kol OvVTOALOYN TANPOPOPLOV
HETOED OPYAVICU®V (EMLYEPTCEDV 1] U1 KEPOOGKOTIKMV POPEMV) HEGH TOV
Internet, diktO®V KOl AAA®V YMOLaKOV TeXvoroyudy [Laudon, 2002]

» 0ev aQopl HOVO OYyOpPEC KOlL TOANGES, OAAG ETIKEVIPMOVETOL GTNV
oAoKANpOUEVT]  eEumnpénon mEANTOV, TN ONUIOVPYIR OAOKANPOUEVOL
EMYEPNOOKOD  TEPPAAAOVTOC, TN OCLVEPYACIO HE  EMLYEPNUOTIKOVG
eTaipovg Ko TPooeopd vanpecidv mpootiféuevng atlag [Turban — Lee,
1999]

» meplhopfavel  dadikociec  MAEKTPOVIKOD  gumopiov,  MAEKTPOVIKNG

TANPOPOPNONG Kol NAEKTPOVIKNG cuvepyaciag [Bartelt-Lamerdorf, 2004]



» OLVOEETOL WE TNV OAOKANPMON OPKETOV EMYEPNOLOKDY  SLOSIKAGIDV
(avTOopOTOTOINGCT] TOVG HEG® OAOKANPOUEVAOV NAEKTPOVIKOV GLGTNUATOV,
n.x. ovotudtov CRM, ERP, SCM, EDI, Business Intelligence), ondte
woyvel 1 eElowon: “e-business = e-commerce + Emyeipnuoatikny Evevio +
Awyeipron Ilehatdv +Awyeipion E@odaotikng Alvocidag + Atayeipion
Emyeipnowkav [Topov”  [Bloyomroviov:2003, cel.286].

ENNOIOAOTI'TIKH NPOXEITIXH EHNIXEIPHMATIKOY KAI
HAEKTPONIKOY EHIXEIPHMATIKOY MONTEAOY

Yopupova pe tov Timmers, éva emyelpnuatikdO HOVIEAO OVOPEPETAL GTNV
OPYITEKTOVIKT] TOV TPOTOVI®MV, TOV VANPECIOV Kol TNG PONG TOV TANPOPOPLOV,
GUUTEPIAOUPAVOUEVIG OGS TTEPTYPOUPNS TOV SOPOPOV EMLYEIPNUATIKOV TOPAYOVI®OV
oV €VEYOVTOL Kol T0 pOAo Tovs. 'Eva emyeipnolokd poviédo mapéyet tnv duvatdtnto.
KOTOVONGNG TOV TPOTOV VAOTTOINGONG TNG EMLXEPNUOTIKNAG OTOGTOANG KOl TOV GTOYOL
poG etapiog mov opa ¢ moapdyovtog evtog Tov povtéAov avtov (Timmers, 1998).
Kabe erapio £xer po amoctodn mov kabopileton omd Tov cvuvovacud EEOTEPIKMOV Kot
€0OTEPIKMOV duvdpemv. To mopddetypo m poduion, 1n OVIOYOVICTIKOTNTA Kol 1
dteiodvon oty ayopd givor EMTEPIKEG OLVALELS, VM Ot O1BEGILOL TOPOL, 1| ®PIUATNTO
Kol 0 TOTOG TNG OPYOVOTIKNG OOUNG Elval E6MTEPIKES duVAUELS. Agv glval amapaitnTo N
ouvaTd Yl €vo ETMYEPNCLOKO HOVTEAO VO CLAAAPEL o omdALTn €KoOvVa NG
emyelpnong N va meprypdwet kébe emyeipnon Aentopepms. To emyeipnolokd poviédo
elvat to goTiakd onpeio YOpw omd T0 0moio TPAYLATOTOOVVTAL dPAGTNPLOTNTES 1 YOP®

amtd 10 0oi0 PEATUDVOVTOL O1 ETLYELPNCLOKESG AEITOVPYIES.

“’Eva emyelpnuatikd povtédo eivar n péBodog viomoinong emyelpelv HEGm g omoiag
poe etopio amokopiler €c0da. Epunvedel mog pio etopioc  mpoypatomolel KEPOM
npocdopilovtag mov gival tomobetnuévn oty advcida agiag” (Rappa, 2004).

“ "Eva emyelpnuotikd HOVTEAD eKQOPALEL L0l ETUYEPNOLOKT 1060 TOV WUMNKE OEF
epapuoyn” (Hamel, 2000)

“ 'Eva emyelpnuotikd povtédo eivor pio mepypagn poAmV Kol OYEGE®V UETAED
KATOVOA®OTAV, TEAATOV, CLUVEPYUTOV-COUUAY®V Kol TpounBevtdv, mov kabopiletl Tig
KUPLEG POEG TMPOIOVIWV, TANPOPOPIOV KoL YPNUATOV Kol To KOPL OQEAN TV

eumiexopevov” (Weil-Vitale, 2001)



“’Eva emyeipnuotikd poviého givar 1 pébodog pe v omoia n etapio oyedialetl va
amokopicel pakpompdecua KEpON ypnoiponoidvtag to Internet. Eivar taa ovotatikd
TOV GUOTNHLOTOG, TIG OLOGVVOEGELS KOl TIG AVTIGTOLXEG OVVOUIKESG TOPAUETPOVS YOl
KEPOOPOPUL a&lonoinon TV W00TNTOV TOV Internet”

(Afuah-Tucci, 2001]

Yopeova pe tov Osrerwalder, téooepa gival ta Pacikd otorygio TOV GLVIGTOOV
éva, emyelpnuatikd povtédo (Osterwalder et al., 2002). Avtd givor ta Tpoidvta Kot ot
VANPEGiEg TOL 1 £TALPElD TPOGPEPEL, Ol GYECELG TOV dloTNPEl Pe TovG TEAATES NG, M
dopun|, dtayeipion kol opydvoon g ELXEIPNONG TPOKEEVOL Vo uopel va virootnpilet
o OGO OVOPEPOVTOL TOPATAVE Kol TEAOG TOL OIKOVOULKE TNG, TO. OToio OmoTEAOVV Kot

™V EKQPOCN TNG EMTLYIOG N TS ATOTLYIOG TNG ETALPELNG.

H xawotopio tov mpoidviov meprrapfdver oxt pévo to mpoidvio Kot TiG
VANPEGiEg TOL TPOGPEPEL M eTOpein, OAAG Kot TOV TPOTO pe ToV 0moio dtopopomoret
TOV €0DTO TNG OO TOUG OVTAYOVIOTEG TNG. AVLTO OVOPEPETAL GTO EVOLOPEPOV TNG
etoupeiag Oyt LOVO Yoo TO0 TOlEG KaTnyopieg mehat®dv Oo TPOCEYYIGEL KOl OE TOLEG
TEPLOYES OAAG KoL TO AGYO OV Ol TEAATEG O TPOTIUNGOLV TN GLYKEKPLUEVN eTopEio

a0 TOLG OVTOYMVIGTEG TNG TOV TPOGPEPOLV OUOELDT TPOIOVTAL.

Ot oyéoelg e tov MEAATN QPOPOVV TOV TPOTO HE TOV OMOi0 [ emyeipnon
épyetarl o€ gmapn pe toug meAdtes tg. Emiong avaeépetor ko oty mpoomdBeio g
eTUPELNG VO YVOPIoELS KOADTEPO TIG OVAYKEG KOL TPOTIUNCELS TOV TEAATMOV NG, TN
GLUTEPLPOPE KOt TOV TPOTO (®NG TOVS, MOTE VO UTOPEGEL VO OVOTTTUEEL KAAVTEPQL TOL
TPOIOVTO. KOl OTIG HOPPEG TOL Tovg e&umnpetovy Kohvtepa. O teyvoloyieg g
TANPOPOPIKNG KOl eMKOVOVIiog vrTootnpilovy Kol HEPIKEG QOPES APYLoOV Kol Vo

VTOKOOIGTOOV TNV GEST] KO PUGIKT ETOPY| LLE TOV TEANTN.

H dopn xor 1o pavatlpevt g etoupeiog avagpépoviol 6tov TpOmo opydvmong
Kot Aettovpylog g emyeipnong mpokeyévon vo dnuovpynost oio yio v omoia Ha
elvan dwateBepévor ol meldteg vo TAnpocovy kot e€aptdror Toco and evooyeveic 66O
Kol and eEmyevelg mapdyovieg. AQopa €MIONG TOVG GUVEPYATES TNG ETALPEING KO TN
dwvopr] TV pOAMV aVAUESH TOVG KOOMG KOl TIS TNYEC MOV  YPTGLLOTOOVVTOL
wpokeyévou va dnpovpyndet a&ia. H teyvoloyio g TANPpOQOPIKNG Kot E101KOTEPO TO
Internet, £yovv enmnpedoel oNUOVTIKE TOV TPOTO OPYAVMOONG TOV ENXLYEIPNGEDV KO £XOVV

petapdriel Kot Ta cOHvopd Tovg. Topa mAéov ta Opla dev eival 10660 EekdBapa, evd Kot



0l JpaoTNPLOTNTES GTNV 0AVGida atlag avadlavEHOVTOL avALESH g O LVILApPyovVTa 1

Ko véa LEAN g Propmyaviag.

Ta owovouikd g etapeiog T€Aoc, TpokvITOVY OITd TN dtapopd TG a&iag Tov
onuovpyeitor Katd v TOANGCT TOV TPOIOVIMV 1) VINPECIOV TNG KOl TOV KOGTOVS TOV
amorteitor yioo va wapoybovv ovtd. Etol eved n kowvotopio tov mpoidviov Kot ot
OY£0EIG NG €TOUPEING HE TOVG TMEAATEG TNG UTOPOLV Vo OWENCOLV T KEPSN, Lo
OTOTEAECUATIKY] OPYAVOON UTOPEL VO, EAOYIOTOTOMGEL TO KOOGTOG, OMOTE Kol Vo
peytotomomBet to dpehog yia v erapeio. Edikdtepa to Internet £yel moAD onuavTikn

eMPPON o711 Stodikacio TIHOAGYNONG Ko €€l ONUOVPYNACEL [ OAOKANPT GEPA Ao
UV LovG TYLOAGYNONG.

Ymv mo Pacikn Tov £vvola, Eva ETXEPNUOTIKO HOVTEAD Teptypdpetl T uéBodo
dteEaymyng dpacTnplottv e TV omoio po etoipio pmopel va TPoLALEEL v
OmopéEN TG Agv VIAPYEL KATO0C GLYKEKPLUEVOS, KOWVE OmOdEKTOS OPIGUOC Yo TO
emyepnuotikd povréda. Eva emyeipnuatikd poviého dev eivon timota dAAo amd v
weptypaen ™G o&log mov Onpiovpyel o etoupeion Kol TNV TPOCEEPEL O Eva M
TEPICCOTEPO. KOUUATIOL TOV KOTAVIADTOV KAOMG KoL 1) OPYLTEKTOVIKY| TNG ETALPEING Ko
TO SIKTVO TV GLVEPYATMV Yl TN OMpovpyia, TN dlyelpton Kot TV Tapadoot avTig
g a&lag pe otdyo ™ dNuovpyia kEPSOLS Yia T datnpnon g etaipeiag (Osterwalder
et al., 2002). Omnote 10 Paockd Oépata mov oyetiCovion pe ta povréda eivar m
KovoTopior TV TPOIOVIMV TNG ETAPEING, Ol OYECELS TNG LE TOLG TEAATEC, 1 OO TOL

pavatlHeVT Kol TO, OIKOVOULKA TNG.

BéBaia, n avémtuén-vioB€on Tov NAEKTPOVIKOD EMYEPNCLOKOD  HOVTEAOV (e-
business model) mov 6o GLUPAAAEL GTNV ATOTEAEGUATIKY TOPOVGIC TOL OPYOVIGUOD
otV ayopd, avadeikvoetol Kabe dALo mapd Eva. evkoAo gyyeipnua. Kot ovto yati
TapoTnpEitan cuveng eEEMEN LOVTEA®V Kot 1) OXETIKN €pguva Ta TEAgL TN XPOVIQ, dEV
o0NyNoE G€ OHOPMViD, OVTE TPOCEEPE GOPY KPP avdAvong, oOdKplong Kot
KOTNYOPLOTOINoNG TV NAEKTPOVIKAOV EMYEPNCLOKOV HovTélwv (e-business models).
Kdabe epevvntig mpoteivel v 01K TOL TEYVIKN OVOALONG Kot TOEWVOUNONG, LE
AMOTELECO VAL TTPOKVTTEL [0 OTEAEI®TN oglpd povTéAwv. Av Kol opiopéva ond Ta
VIAPYOVTA LTOOEIYHATO BE®POVVTIOL EMIKPATESTEPO, KOL EPEVLVNTIKEG TPOCTAOEIES
Bpioxovion oe €EEMEN, M EAleyn cLVOECTC AMOYEMV-TPOTAGE®Y KO 1) UN Amodoyn
€vog eviaiov TpoTdTov Ta&IvOUnoNg onpovpYel Eva tomio apgioPnmong, avaslomotiog

Kot €viovng Kpukng. EEGAAov 1 epappoyn oty mpdén dSoeopmv HOVIEA®V GTNV



EALGda ko og dALES YDpeg, avadelkvyel BeTikég TAELPEG OAAG Kol apvnTIKG oMUEio
Kk@Be povtédov, oe oyéon kabe Qopd pe TG €0KEG GLVONKES Kot TN SLVOLIKT TOL

GUYKEKPIUEVOL OPYAVIGHOV-KAAOOV-YDPOV EPUPUOYNGS.

IHowa givan 1 EALEPNNOTIKY COS OPAGTNPLOTN T

Movtéha  emyepf|6e®V  TOV  HETOTPATNKAV GE  TNAEKTPOVIKEG
EMYELPNOELS

H doiknon pag emikepdovg nAekTpovikng emyeipnong amotelel o cuveyn TpdkAnon,
WG €K TOLTOL O TPOGOIOPICUOG KOL 1) EMAOYN TOV KOATAAANAOL EMLYEIPNLOTIKOD
povtédov dev givar mévta €0koAn vmdbeomn. Ewdwotepa, ommv mpoomdbeid tovg ot
EMYEPNOELS VO 0ELOTOCOVV TIG TPOKANGELS TOV VEMV TEXVOAOYIMV TANPOPOPIKNG Kot

TOV SLOOIKTOOV HETAAAAGCOVY TNV ETLXELPNUOTIKT TOVS OPACT).

[Tov avrkete 610 01001KTLO;
H etapeio IBM oe pedémn mov €xer owelayel mve oe 700 emyeipfoelg ol omoieg
TOPOUEVOVY  EVEPYEC ©OTO  O100iKTVO, KOTEANEE O©TO GLUTEPACHA OTL VTAPYOLV
OLYKEKPIUEVEG OMadeg  poviéAwv emiyelprioemv. O Martinez (emke@aAng TOL
oupPovievtikod Qopéa emyelpNolokng otpatnyikng e O Martinez (emke@aAng tov
cLUPOLAELTIKOD @opéa  emyelpNoloKNg otpatnywkng ™ IBM , Martinez, 2000)
epappolet dvo Pacikd kprpia dtdkpiong: 1) Tov mpotapykd otoéyo (Ue emikevipo 10
TEPLEYOUEVO KOL TNV KOWVOTNTA 1] LE EMKEVTPO TIC GLVOAAAYEG) KO
2) 10 €idoc g ayopds (EEumMPETNON OGS UEHOVOUEVIG OYOPAS 1N TOAAATADV
ayopaVv), mPoTeivel TEVTE KATNYOPIEG MNAEKTPOVIKMV ETLXEPMUATIKOV LOVTEAWDV (e-
business models):
1. Offline Facilitator (product brands), amAd mpo®dONoN ™G EUMOPIKNG MAPKOG
online
2. Context Provider (affinity groups, content aggregators), £101koi 6& GLYKEKPYLEVO
nedlo, eEewdwevpévn mpotaon afiog, €0000 amd EyYPAPES, JWENUIOT 1)
YPEDGELS GLVOALAYDV
3. Commerce Destination (online store, direct brand sellers), online dueon
TAOANGN TPOIOVIOV-VINPECIDOV
4. Online Exchange (Auctioneers, Market Makers, Financial Exchanges), ¢épvouv

GE€ EMOPY| AYOPAOCTES KOl TOANTEG Y10 KAEIGIHO CLHPOVING



5. Gateway (Portals, Shopping Agents, ISPs), mapoyn otovg yproteg e0KOAOV

TPOTOV avalfTNoNC—EVPESNC, £6000 OO SLPNoN

H nmopaxdro oporoyia Bonbdel 6To va Katavoncel Kavelg KAAVTEPO TO SIAYPOLLLLO. TOV

0KOAOVOEL:

Offline facilitator: ué6vo mpodOnon g eumopikng pdpkog online Avtég ot emyelpnoeLg
Swenuifovv ta TPoidvta ToVg EVIOS SIKTVOV OAAL dgv dEyovTaL TopayyeEAies LEG® TOV

O100KTVOV.

Context provider: Avtég ot OHAdES TV EMYEPNCEOV EIVOL YVOOTEG MG GUVEPYOTIKES
OHAdEC M YL TNV GLYKEVIPMOOT TEPLEYOUEVOV, Ol oToieg €€eldkehoviol o€ KATO0
oLYKeKPIEVO KAGoo. Ot emyeipnioels avtég Pacilovior oe GuVOPOUES, dlapnpion N

EUTOPIKEG CLVOAALYEC.

Commerce destination: AVTd 0. GQUEGO KOVAAO TOANCEDV VIAPYOVY Y10, VO TPOMOOVV

T TPOIOVTOL KO TIC VIINPECIES oG EmyEipnong.

Online exchange: Eite pwldpe yoo Onpompacieg, 1 0OIKOVOUIKES GUVOAAAYEG GVTEG Ol
OUAdES PEPVOLV KOVIA TOLG TMMANTEG KOl TOVG OYOPOOTEG YL VO, GLUVOWOLV Lo
ayoponwincio. Ta €c0da mpoépyoviar Kupiwg amd v Tpoundelo Yo TV GUVOAAAYY|

aAAG puropel vo cuumANp®OovV Kot pe SN ILom 1] TOGH GLVOPOUNG.

Gateway: AvTEC Ol ETXEPNCELG TAPEXOVV GTOVS XPTOTEG TOVG £vay EDKOAO TPOTO Yo
va Bpovv 0tL yperdlovtal 6To d1adikTvo. ZVVNHBMC aVTES ot emyelpnoelg Bydlovv kEpdn

péca amd TNV SLoPTLLoT).



Gateway Online exchange
e Portals e Auctioneers
Multiple )l e Shopping agents e Market makers
Markets  }ts e ISP’s ¢ Financial
exchanges
Offline Context Commerce destination
. Facilitator provider .
Single Product Affinity * Online store
Market brands groups e Direct brand sellers fers
Content
aggregators
Content and community [ity | Transaction focused
focused

[Mivaxog 1: Ta&wounon e-business models (Martinez, 2000)

MPAKTIKEX E®APMOI'EX HAEKTPONIKHY ENIXEIPHMATIKHX
APAXHY: Metairhaln emyelpnpoatikig opdaong

1) «Out of the garage....onto the information highway» (Martinez 2000)
EykotoAeimovtog TIg EMIOKELEG OLTOKIVATOV Yo VoL YIVEL MAEKTPOVIKOG
dlapesorapnmg

ITPIN
Baowr| Apactnprotra: Metayepiopéva avtokivinta
[TepBérrov: Ayopd, avakaivion kot TAnon

Xelpokivntn drodikosio Pe VTAAANAOVG

"Evog ypovog yia ™) dtakivion amoBepdtwv

Xpnuotwés emdpdoels:  Aéopevon ekatoppvpiov dolapiov oe arodépata

[IpoPAnua pe younid mepBopio Kepdopopiag

H etaipio ModelFleets, odnynuévn amd v avaykn g yio. vo oTnpi&el otKovopkd
TNV HOVAS0 HETOYEPIGUEVOV OVTOKIVITOV 00N YNONKe 6€ AVGELS LECH TOL SLOOIKTHOV.
Kdanoteg mpotdoceig yuo Pehtioon, 6mmg 1 dnpovpyic ayopds Kot TOANGNG CVTOKIVITOV
HEC® SLOdIKTVOV, NTOV TPOPAVEIS Kol UTOPOVCHY VO, UTOVV GE gpapuoyn dueca. H
etoupio elye MO avantHEEL KAAEG OYECEIS He Ho TAELAON OO OyOPOOTEG KOl TOANTEG

Kol €tol gpotale £toyun ywo va moigel tov poAo tov pecalovta. E&etdlovrag v



KATOOTOON 7O  TPOGEKTIKA 1M €TOPiO. OVTIANQONKE TO TPOYUATIKO TPOPANLA OV
AVTIULETOTILE.

Ov mAnpoeopieg mov ypewalotov 1 ModelFleets yioo tqv ayopd petoyelpiopéveov
ALTOKIVITOV  NTav 101EG, OMMG KOl Yy TNV TOANoN. Me opydvmon Kot diayeipion
KATOAANA®V  0edopévav, KaBmG Kol TIG NAEKTPOVIKES SLOCVVOIEGELS LE TOVG OLYOPOUOTES
KOl TOVG TOANTEG | €Toupia dev yperaldTav va Kpotdet kot va dtoryepileTon TOG0 PeydAn
amoONKN UETOYEPIGUEVOV QLTOKIVTOV. Me TNV oot dlayeipion dedouéEvmv Kot Tig
duvatdmteg mov mpooeépel to dwdiktvo 1 ModelFleets Eexivnoe v véa g

NAEKTPOVIKT| emLyeipnon.

META

Baowr Apacstnpiotnra: Mecitng

[Tep1pdArov: Hiextpovikég cuvariayég

2yE0EIC HETOED 0YOPACTMV KOl TOANTMOV

Xpnuotikn/ otkovouikn enintmon:  Emtdyvvon tov kOKAoL TOAGEOV

Amodéopevon ypnudtov and to arodipata

Meyaidtepn kepdopopia

2) «Assembler turned advisor», AmO KATOGKELAGTNG £YVE SLUXEPIGTNG AVODECEDV E1G

tpitovg (Martinez 2000)

ITPIN:

Baow| Apastnpotra: Katackevaotg - Biopnyavia

[TepiBarrov: Koataokevr|, cuokevascio, LETOPOPE KoL OVOKVKA®GN

Owovopkéc Emmtooeig: Enyeipnon evtdoemg kepaiaiov, SEGHELGT KEPAANIOV

Xounin kepoopopio

H ModelPackaging eivai £101k1| 6t0 va cvokevalel tpoidvra. H etoipia kataokevdlet
and ydptva Kipotio péxpt steel drums. H Bedtioon g anddoong mov mposkvye and

Vv Jyeipon TV arobepudtomv Kot yevikotepa TV dwdikacldv logistics, 1 onoia




&ywve niektpovikd pe ™ Pondeta tov Sadiktdov frav opaty. [apdra avtd m peioon
tov KOoTOoLG MTav tepropiopévn. Ipoxeyévoo va avartuybel | etoupia Ba Enpene va
Bpebovv dAleg evkanpiec.

Ortav n etopio €npene vo anoEOAGIGEL TOWL TPAYHOTIKE NTOV 1 KVOpLaL deE10T T NG
«core capability» kotéinée oe €va apKETA EVOLQEPOV CLUTEPOCUO: T TOPOYN
oLUPBOVLAEVTIKAOV VNPESIOV logistics.

[Ma mapdaderypa 1660 o1 meAdteg Tic eToupiog 660 Kot o1 Tpoundevtég ouyva (ntovcov
Vv ovpuPovAn g etoupiog yw v KoAOtepn Swyeipton KOGTOVG UETOPOPES Kot
GLOKEVAGIOS TV TPOIOVIWMV TOVG.

Me Bdon 7115 e€poppoyés g etopiag oto  OdikTvO, AVTOC O KOOLEPOUEVOC
KOTOOKEVOOTNG OPYIOE VO TPOCPEPEL GUUPOVAEVTIKEG VLANPECIEG KOl O KOATOIEC
TEPMTOGELS 0vEDETE OPUGTNPLOTNTES GE EEMTEPIKOVG OvVaLdOYOVG Ot oToiot dtayeprloTav
T0 GUVOAO T®V dlavoudv Tov meddtn. H ModelPackaging mpokeyévov va acyoieital
puévo pe v mdAnon container, eméleEe vo TPOGPEPEL GLUPOVAEVTIKEG VINPEGIES Kot
vo  emPAémer OAn TNV dwdiKacio cvokevaciag mpoidviwv pe TNV avadeon

GUYKEKPLUEVAOV EPYUCLAOV GE TPITOVG.

META:

Boowmn Apastpiotta: Outsourcing- Avabeon €1g Tpitovg

[TepBdrrov: Avdamtuén oxécemv e EKAOTOTE TEAATES

Awayeipion eQodlOcTIKNG aAVGId0G

Emnthoelg:  Amdkmmon €660mv and cupPovAevTikég vanpecieg kol eEMTEPIKES

avaféoelg

[Teprocodtepa kEPON




Case study ywo TV Suvapikn TG KowvoTopiog 6to yopo Tov e-business models
"Eva. e-business model yapmAng texvoroyiag aAdd yning amddoong mov Bo pmopodoe
VO OVOPEPETAL OC KAADTEPT] TPAKTIKY) .

Baowd yapaxtnpiotikd:

¢ a&lomoinon vVIaPYOVI®V TOPWV Kol GYECEDV

+ kaBoplopog Eexabapng tpodTaong agiag yia kabe cupupeTEYovTa

# TPOGOPLOYN TEXVOAOYIKMY AVCEMV OTIG EMKPATOVGES GLVONKES KOl TOVG

EMYEPNOLOKOVS GTOYOVG
¢ dopecorapnon

* GLVEPYNGIN TEAUTAOV GTO GYEdOGUO AMDGE®V

H xowvotopio dnpovpyet yovywo €0agog yuo e-business B2B, 0yt amokAelotikd 610
YDOPO TNG LETOTOINGCNG N} TOV LANPESIOV, OAAL 0OTOVINTOTE OvaTLYOE TO KATAAANAO
business model. XOppwva pe éva case study tov kabnynt Teyxvoloyiog g XyxoAng
Mavatlpevt tov Northwestern University k. Mohanbir Sawhney, o ynoeuokm
emovaotoon aAAdlel prlikd ™ {on TOV KOAMEPYNTOV GOYL0G, GLTAPLOL KOl KAPE GTA
amopakpuopéva yoptd g Ivoiag. Ta mepiocdtepa amd ta Ywpld avtd dev dtabETov
aSlOMGTO GUOTNHO NAEKTPOOATNOTG KO TNAEQPOVIK®OV Ypoppadv. EEGAAov ot aypodteg
etvan g eni 1o TAeiotov avakedfntot kot dev £xovv det moté H/Y. Kot map’ 6Aa avtd
deEdyouvv e-business péocw pog Tpmtofoviiog mov KaAeitan e-choupal kol v omoia
avantoeoet N ITC, o amd peyorivtepeg  etopieg eumoplog KOTAVOAMTIKOV Kol
aypoTikadv mpoidvtwv. E-choupal onuaivel ota wowkd “tdémog cuvdOpoiong” kot eivor
omv mpdén éva Internet kiosk ko éva e-commerce hub. Ilwg vAomorovvrai-
Aertovpyov ta e-choupals; Avtd mov yperaleton eivon évag H/Y pe evépysia amd
protapieg mov eoptifovtar pe nAakn oktivofolio Kot £vag YEPLOTNG TOV KOAEITO
sanchalak, opeifeton pe mpounbela emi TtV cLVOAAAYOV KOl Eivar  aypOTNG
exkmadevpuévoc  amd v ITC dote va amotelel to (human) interface peta&d Tov
teppatikov  (tov H/Y) kot 10U aypotn-mopoymyod, vo KOTOYOPEL Kot Vo
OLEKTEPOLDOVEL TIG GLVOAANYEG. XPEWAOTNKE KOl ONUOVTIKY avENCN €0POLS TOL
TNAEPOVIKOD SIKTVOV HEGH OVAPAOLIONG TOTIKOV YPAUUDY, BGTE Vo vTooTnpilov
TN HETAO00T TMV OESOUEVOV.

Amo Vv ewoaymyn tov cvotnuatoc tov lovvio tov 2000 ko péco oe dvo HOVO
xpovia, To amoteAéopato  vanpEav  evivmwolokd. Ov  vmnpeoieg  e-choupal

ypnoworomdnkav og 6.000 ywpid, pécw 1.000 kiosks amd 600.000 mapoaywyods mov



TETVYOV KOAVTEPEG TIUEG KOl YOUNAOTEPO KOGTOG UETAPOPAS, EVM TPV EMPEME VL
TEPUEVOLY OLO UEPES YL VO LETAPEPOVYV UE YNAO KOOTOC Kol va eAmilovv 0Tl Ha
TOVANCOLV TO TTPOTOVTO TOLG GE TOMIKEG Onpompacies. Ot mapaymyol TOpa oAl
petagépouvv éva detypa mpoidvtwv oto tomkd kiosk kot Aappdvovv dueca real time
evnuépwon amd tov sanchalak yio v Tyun Kot av ™V amodeyBovv petagépovy v
mopaywyn tovg ota onueio cvykévipmong ™ ITC ko tAnpdvovion apéowg. H ITC
ayopalovtog amevdeiog amd Tovg aypoTeS, YMPIG LEGOAAPNON eundpwv, eEotkovopel
5 doAapl otov tOHvo Yoo mpounBew coyag. EEGAAov ov mponv pecdlovieg
ovvepyalovtar pe v ITC, avaiapfdavovtog tn dlayeiplon TV QUGIKOV podV GTNV
aAvccida Tpoundeldv (m.y. logistics) Kot GLYKEVIPOVOLV-KOTAY®POLV dEGOUEVOL TOL
APOPOVV TIUESG OTIG TOTIKES ONUOTPACIES.

MaoaxponpdBeopog o100 e ITC givon va peteEerilel to e-choupal o€ €va one-stop
Katdotnuo wov Bo KaAdmTel Tig mowkiheg avdykeg towv aypotwv. Hom opiopévol
mpounfevtég omOpOV Kol AMTACUATOV AapPavouvv mopayyeiieg Kot T@AOVV TO
mpoidvta Tovg pEc® TV e-choupals. 1o peldoviikd oyédla evidooeTolr Kot 1

xopnynon daveiov kat aceaions (Sawhney, 2002).

Hliextpovikéo Emyeipnpotiké povrého otnv EArdoa: online xkowétnTO

ayopaot@v snowball.gr

snowball.gr

H etoupioa Ahead Relationship Mediators S.A eivor po etaipio mov eotidleTon oty
YPNOT TOL MAEKTPOVIKOV gumopiov (e-commerce) HEC® TOL SLOIKTLOV KOl GTNHV
avamtuén vanpecidv Kot Tov relationship networks.

H etoupia Aettovpyet amd tov ZentéuPpro tov 2000 ko amoteleitor omd Eumeipa
SOIKNTIKA OTEAEYN KOl €01KOVE TOL YOpov. Tnv mheoyneio TV HETOXOV TNG
etoupiog katéyelt 1 COSTAMARE nyétng oe pio mAnbopa Brounyavidv 0nwmg aut
™G 0EPOTOPIOG, VOUTIKOV, Kol T®V EEVOOOYEINKDV EMLYEIPTCEWMV.

H etapia Ahead éyxer og kOplo okomd g va:

1. a&omomoet OAo AT TOV EYEL VAL TNG TPOGPEPEL TO O10OTKTLO



2.
3.

e€ao@aAilel YpIOUYLES KOt TOLOTIKEG VAN PEGIEG GTOVG KATAVOAMTEG TNG

IKOVOTIOEL TOVG KATAVAAMTES TNG KOl TOVG GLVETAIPOVGS TNG

4. ovomTOGGEL CLVEXDS KOADTEPO TPOIOVTO KO VI PEGIES

Ta mpoidvta g etopeiog ivar ta e&ng 4:

1.

H 10100€Aid0 snowball.gr 1 omoia gival 1 Tp®OTN KOWOTHTO OyOPASTOV GTNV

EMéda. Mo kowvdétnta mov Pocileton ot dvvoun ToV KATOVOAOTOV,
TPOKEWEVOL va pigel TIG TIEG Kot vo kével v ayopd €vog mAnBovg

TPOTOVTOV L0 GLUEEPOVGO VTTOBEST Yol ToL LEAT TNC.

Instance Commerce Service (ICS) po mayKoopimg HOVOOIKN €QOPUOYN M

omoio YpNOUOTOLEl OVAOTATO EMIMEOO TEXVOAOYIDV £TGL DGTE VO TAPEYEL TNV
duvatdtnta g dpeong Instant Commerce Server (ICS) épyetat va mpoceépet
pe  plloCTOCTIKY] EVOAAOKTIKY] TPOCEYYIST] GTOV TPOMO HE TOV Omoio
Aertovpyolv ta epmopikd poyalid oto Internet. AmedevBepdvel ToVG KATOYOVS
site tov Bélovv va acyoAnBovv pe 10 e-commerce amd TNV AVAYKN Vo
ouvtnpobV TOAOTAOKEC ADGEIS KOl EMKEVIPOVEL o £€vo.  €0YpNOTO,

OTOKEVIPOUEVO HOVTEAO TOCO Y10l TOV WOIOKTHTH TOV Site OGO KOl TOV TEMKO

XPNOTN.

To mpwrtonoplokd otoyeio tov ICS egivor OtL dev amouteiton ovte amd TOV
dwxelplot Ttov site, o0Te amd TOV TEMKO YPNOTN KAmoln 1dtaitepn
TeYVOLOYIKN vodoun (dev yperalovtar Pdoeilg dedopévav, script languages,
€101k0g server, Kpurroypagia 1 eEelntuévo hardware). AvtiBeta pe pio povo
YPOUU KOOWKO UTOopel 0 KATOXOG TOL site vo. TOL TPOGOMCEL e-commerce
Aertovpywkdtra. To content wov Ba déxeton Ba petapépetar Kot Oa aAralet
duvapIKd 6TO site TOV HE OVTOHOTO TPOTO Kot UE TPOKAOOPIGUEVES, EVPEWMS
dwdedopévee teyvoroyiec. Emiong, o dwyepiomg tov site €xel tov mANpm
gLeyyo TOL TPOTOL pe Tov omoio Ba gppavifeTor  TANpoPopio. MGTE Vo PNV
napovstaletar og EEvo cdpa oto site Tov. OAn n mpocappoyn (customization)
yiveton pe evypnotovg wizard yopic v avaykn vo ypoa@tel pio ypopun

KOOLKOL.



3. myFreddy eivar éva povadikd kot dwackedootikd portal Pacicpévo mive ce
TEXVOAOYlOL OyuUnG, TEYVOAOYIEG TEXVNTNG VOMUOoULVNG, eEaTopikevon Kot
TpLodtdotatemV Ypapikav (3D graphics).

4. e-Bargain mpoxertor  yioo  pe Suvopikny  eQopuoyn,  eEOpeTKd
TOPOUETPOTOMUEVY], OV KOAOTTEL €V HEYAAO (OGO OMOITHCEDV Kol
avaykov yu k0fe tomo emyeipnong, aveapmta and To av ovt) £XEL
dpactnprorombei oto Internet 1) 6& oKomeHEL v, KAVEL KATL TETOLO0 GTO AUECO
péddov. H ypnon g mhateoppog tov e-Bargain dev mpodmobétel kapio
ATOAVTMG TEYVOAOYIKT] LTOOGOUN M| YVOON €K HEPOVG TNG EMXEIPNONG, EVAD
umopet vo a&lomomBet kot amd on-line gkdOTEG Yoo avENON TOV €660V TOV

1OTOGEAIO®MV TOVG 1 KOl MG EUTOPIKO EPYUAELD.

I o lertovpysi To snowball;

[Tpowcertan yio pua online kotvotnta ayopact®v otnv EAAGSa, | omola PacileTon otn
duvaun g cvvepyaciog LeTAED TOV KOTAVOAOTMOV, TPOKEWEVOD VO LEMGEL TNV TN
KoL VoL ONUIovpyNoetl euvoikég Tpoimobéselg yia ta pén tg. «Oco avéavel n {Rnon
HELOVOVTOL Ol TILESH. AV Yo Tapaderypa Bpefovv 10 1) 20 dtopa Tov evotopEépovTat
va oyopdoovv 1d1a TpoidvTa , propovv pe v vroompién tov snowball /
YLOVOSTIRASNG VO GLGTEPM®OOVV KUl VO GUVEPYOIGTOVV , DGTE VO EXLTVYOVV LEI®ON
™G TG

H Aertovpyia tov snowball Baciletor amokAEloTIKA GE o OAOKANPOUEVT e-
commerce TAOTEOPUA, TO e-bargain, To omoio €1GAYEL Uid KOvOTOpio. 6tov Tpdmo
oLVOALOYNG HETAED TV TPOUNOELTOVY Kot TV Katavorlntov. Kdbe tpoiov dwatibeton
oto snowball péom tov e-bargain kot €xet éva opiouévo ypdvo Lomng, kabmg Ko
oplopéva mpokabopiopéva enimeda TH®V, To ooia kabopilovtatl and v {Rnon mov
&xel to mpoidv. Oco peyadmvetl o aplfpog ovt®v tov BELoVY va ayopdcovy 10 TPoiov,
TOGO TMEPTEL 1| TN TOV Kol OMUIOVPYEITOL ol «avTioTpOPN» Onpompacio (reverse
auction). H tiun ekxivnong eivon yapmAdtepn amd vty mov 1GYVEL 6TV TOPOOOGLOKY|
ayopd, evad 1 tedkn Ty kabopiletor étav Anget o ypdvog (mNg cOUE®VO LE TO e-
bargain 1} 60tav eavtAnfel o mpoidv, ywpig va amokAeietal Kot 1 QUESN oyopd TOL
npoidvtog. EmmAéov, av o ayopaotig dev givol clyovpog yio pua ayopd, Umopel va
nmoet va gworomBel, 6tav N TN TOL TPOIdVTOG PTAcEL £Kel mov emBupel, £Tot

®oTe va. UV mEpLével péypt v tpobecpio AMENS ™G TPooeopds. Avtd akplBadg



amotelel Kol TNV @UA0cGOoQio. TOv e-bargain, OMAMON Vo KOTOUETPG Kol Vo

TPAYUATOTOLEL TIG EMBLUIES TOL OYOPUOTY.

Mo dAAN TopapeTpog TG dvvaptkng Tov snowball givor n évvola ¢ koo Tag TOL
avantOooel petalhd Tov peA®V Tov. Agv mpoteivel OnAadY| Ha GEPE TPOIOVIMV GTOVG
ayopaoTég, aALA ytileton pe Pdomn TiG amottnoEls, TIC avAayKeg Kot Tig embupieg Tovg,
SLUPOPETIKA OEV AELTOVPYEL.

‘Etor oto site avtd umopel o xobévog va mpoteivel o oepd omd  oyopéc,

dnpovpymvTog o d1kd Tov snowball kot divovtag Tov optopévn katevbuvon.

H wot06£Ahida Tov snowball (www.snowball.gr)

H oAAnAenidpaon (interface) kor mpdtn emikowvovio HE TNV 10TOGEADN HOG
TAPOLGLALEL 1oL TTATPT] EIKOVA Y10 TOLG GKOTOVE KOt TG KaTnyopieg Tov site. H Aoyikn
TOV OVOTTOGGETAL TEPIANTTIKA MON Oomd TNV TPAOTN CEADN, KOL GTO OPLOTEPD TNG

UEPOG VTLAPYOLV OAEG O1 KATNYOPIEG TPOIOVTMV TTOL TPOGPEPOVTAL, AVTES ETvaL:

Koatnyopieg
[Ipotacelg ayoparv
Computers

Hardware (17) (48)
Ieprpepetaxd (31)

PAOINTIKG Eidn (56)
PBiBLic 47)
PBiBrroyopTiKG, 4)
PAwookédacn (23)
bH)\.SKTQOVlK(’I (%)
PKardvovricd (4)
PTatisw (3)
NEA IMPOIONTA

(AwBéopo amd: www.snowball.gr, 3/11/2004).

Emiléyovtag kdmowo amd Tic KOpleg Katnyopieg, epgovifovrol ot VTOKATNYOPieg TOv
vdpyovv o€ oyéon HE TO TPoidv, koOME Kol 0 oplUdc TV TPOIOVI®MV Tov
dwtifevtar 1 ovykekpiuévn otypn). o mopddetypo av cog evolapépovv To
afAntikd  €idn, emAéyovpue v Katnyopioc ovty kol epeovifovrar  TPELS
vrokaTnyopieg: GAAo. sports, povyloHOc kol Ttodvtes. Av vmobBécovpe OTL cog
EVOLOPEPEL O POVYICUOG eMAEYoVUE otV Katnyopia ovth. Exel avaeépeton o KaOe

€100¢, 1 TPEYOLGA TN Kot TO KEPOOG TOL TPOKVTTEL OO QVTHV TNV AyOPd.


http://www.snowball.gr/sub_category.html?category_ID=1
http://www.snowball.gr/sub_category.html?category_ID=22
http://www.snowball.gr/sub_category.html?category_ID=29
http://www.snowball.gr/sub_category.html?category_ID=40
http://www.snowball.gr/sub_category.html?category_ID=17
http://www.snowball.gr/sub_category.html?category_ID=7
http://www.snowball.gr/sub_category.html?category_ID=52
http://www.snowball.gr/sub_category.html?category_ID=57
http://www.snowball.gr/
http://www.snowball.gr/sub_category.html?category_ID=1
http://www.snowball.gr/sub_category.html?category_ID=160
http://www.snowball.gr/sub_category.html?category_ID=4
http://www.snowball.gr/sub_category.html?category_ID=22
http://www.snowball.gr/sub_category.html?category_ID=29
http://www.snowball.gr/sub_category.html?category_ID=40
http://www.snowball.gr/sub_category.html?category_ID=17
http://www.snowball.gr/sub_category.html?category_ID=7
http://www.snowball.gr/sub_category.html?category_ID=52
http://www.snowball.gr/new_products.html
http://www.snowball.gr/

HolTikn ac@alcroc Tov snowball

H oaocepdrielo tov mpocomKkdV dedouévav TV  ¥pNoOTOV, Kol 1  OCQOANS
TPOYUOTOTOINCT] TOV GUVOALAYDOV 0moTeEAOVV Pactkd péAnua g etoupiag. o to
AOYo avtd M etaipio ypnoIponolel Teyvoroyiec mov eEacPaiilovy TV ac@AAEln Kol
m owot) Owyeipion TV dgdopévov twv  ypnotov. Ot docoAnyieg
mpaypatorotovvrol Katom omd to SSL (Secure Sockets Layer) mpwtdkoAiro, 1o omoio
EMTVYYOVEL TNV ACQOAN emkovovia pe To Snowball ypnoponoidvog kwdikonoinon
128-bit. To SSL &givar €va eVpEMG YPNGILOTOIOVUEVO TPOTOKOAAO KPLTTOYPAPNONG
tov dedopévov oto Internet mov efaceoriler aflomotio Kol AGPAAELO.
Onowadnmote mAnpoopio. apopd oplBUoVS MOTOTIKOV KOPTOV OgV amodnkedeTon
ot Paon tov Snowball, aAld kokeitatl 0 TEAATNG (Yo TV O1KT) TOV ACQAAELL) VOL TV
Eavadivel kdBe popd mov ypetdleTor KOTA TV TPAYLUTOTOINGT TOV CUVOAAAYDV TOV.
211 GLVEXELD 01 TANPOPOPIES KPVTTOYPAPOVVTAL Kol omocTéAAOVTOL Yo emPBePaimon
otV tpdmela Tov TEANTN.

Ocov agopd t0. TPOocHTKE cTowyElo TV TEAATAOV, ALTA gival amdppNTO Kol OV
ATOKOADTTTOVTIOL GE TPITOVG, EKTOC AT TIG TEPITTAOGELG CLVOALAYDV, OTTOV TO GTOLYELN
OMOGTEALOVTOL OTOV TOANTH Yoo T Oevhétmon tov Oepdtov omocToANg Kot
TOPBEO00TG TOV TPOTOVIMV.

ATOGTOM] TPOIOVTOV

Ta mpoidvta mov datibeviar oty 16T00EAd0. Tov  Snowball amootéAlovror v
EMOUEVT EPYACIUN MUEPO OO TNV OAOKANPMOY| GOG TopayYeAiog Kol mopadidovTon
EVTOG TOV YPOVIKOV SOCTHUATOS (EPYACILESG NUEPES) TTOV AVAPEPETAL GTNV AVOAVTIKN
neptypaen] kébe mpoidvtoc. H amootoln tv mpoidvimv yiveton pe courier Kot povo
evtog EALGOag. To kdoTog 0moctoAng vroroyiletal kdbe popd avtoOUATO OVAAOYO LLE

TOV TOTO TPOOPIGHLOV KO YPEMVETOL GTNV TIGTOTIKY] GOG KAPTOL.

Emotpoo mpoiovtoyv

Ta mpoidovia mov mpoPdAirovtar oto Snowball pumopodv va emotpogodv yia
omowovonmote Adyo péca oe 10 gpydoyeg muépeg amd v moapaiapn tovs. Ot
EMGTPOPEG YIvOVTOL SEKTEG LOVOV £POGOV TO TTPOTIOV Ogv £xel xpnoomoin el Kot £xet
emotpagel otV Kotdotaon otnv omoio TapeAedn, yopic va &xel mopaPlacOel 1

OLOKEVACTO TOV Kot e TNV TpodmdOeon O0TL dev £yovv apapedel kot ypnoomomOet



T0 GLVOOEVTIKA TOL £VTVTO, 00TMYieg YPNONG, EYYVNOES KOl GAAN GLVOOEVLTIKA
EYYpopa TOV EUTEPLEYOVTOL GTO TTPOIOV. Ady®m NG W1UTEPHTNTOG TOVG OV YiveTOL
OEKTN] 1 EMOTPOPN TOV TAPUKAT® 7TPoidvtwv: Xvvopoués Internet, mpoidvta

Aoyiopikov, ta&idia, Totd, dvon / gutd.

Emotpoon Xpnuartwy

Emotpoon ypnudrov yivetal pe avtiotpoen ypEmon g TIoTMOTIKNG KAPTOC.

Tponmoc Emoetpoonc Ilpoiovrmv

H emotpoen tov mpoidvtov yivetoar pévo HEcm TG ETapiog courier pe TV onoio

ovvepyaletor n etopioL.

Koéotoc Emetpoonc

To Snowball avorlapPdaver to KOGTOG EMOGTPOPNG TOV EUTOPEVUOTOS, OTAV OLTO
napadofel kobvotepnuéva, eivor eAaTTOUATIKO, 1 OWPEPEL A0 OVTO TOL £)EL
napayyerfel. Xe kdbe GAAN TepinTtom, T0 KOGTOG EMGTPOPNG KABMS Kot To. ££000

ACQAAIONC TNG OMTOGTOANG EMPAPHVOLV TOV TEAATY.

Kprtikn ¢ 10Tt06eA00C

SOHQ@VO e TNV Aoy TOV EOIKOV KOl TIG ONUOCIEVGELS OTO TEPLOOIKA 1) 1GTOGEMIAL
snowball oe yevikéc ypouuée €xer kplBel 1KOVOTOMTIKY) ¢ TPOG T TEXVIKA NG
yopoakmnplotikd. Efvar Asttovpykn), «tpéyey» oe KaAEG TOYLTNTEG Kol EGAYEL GTNV
AOYIKN TG aKOUN Kot To apydpto xpnotn. To Mo oNUOVIIKO XOPOKTNPLOTIKO NG
1otocelidag snowball givor 1 TpwtoTuion oL T diémet. Eyydmon amoteAel kot to

yeYovog OTL TpoKeLTaL Yo Eva amd o tpoiovra g etopiag AHEAD.
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	Τα μοντέλα που αναπτύσσονται στα πλαίσια της ηλεκτρονικής επιχειρηματικής δράσης είναι ίσως το περισσότερο συζητημένο αλλά και λιγότερο κατανοητό θέμα στα πλαίσια του διαδικτύου. Η ταχεία ανάπτυξη των ηλεκτρονικών αγορών, παράλληλα με τις παραδοσιακές αγορές δημιούργησε νέες μεθόδους παράδοσης εμπορευμάτων και υπηρεσιών που διευκολύνονται από τις Τεχνολογίες Πληροφορικής και Επικοινωνίας (ICT). Ωστόσο, οι γρήγορες κινήσεις από το παραδοσιακό στο ψηφιακό περιβάλλον επηρεάζουν τη δομή των αγορών, ενώ οι εταιρίες εξακολουθούν να αναζητούν απάντηση στο ερώτημα σχετικά με τον τρόπο διενέργειας του εμπορίου  και ανάπτυξης της επιχειρηματικής τους δράσης με ηλεκτρονικά μέσα. Τα μοντέλα ηλεκτρονικού επιχειρείν αναφέρονται σε ζητήματα οργάνωσης, και στρατηγικής για την υιοθέτηση και αξιοποίηση των νέων τεχνολογιών. Το επιχειρηματικό μοντέλο  έχει ως κύριο στόχο να δώσει απαντήσεις στα ερωτήματα: ποιος προσφέρει,  τι σε ποιόν και τι περιμένει σε ανταπόδοση. Ως εκ τούτου το κεντρικό σημείο αναφοράς σε κάθε επιχειρηματικό μοντέλο είναι η έννοια της αξίας. 
	 
	 
	 
	 

	 


