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Wndoronoinon Emyeipnoswyv

m H xprion tou Stadiktuou amoteAel TAEOV AVATIOOTIAOTO KOUUATL TNG
kaOnuepvotntag yla oxedov 30% tou maykooulou TAnBucpoU Kal
navw ano 50% tou Euvpwmnaikou.

m H xprion tou o€ KaBnuePLVEC aoxoAlec nyAlel Kal amo tnv evpeia
XPNON TOU O€ ETUXELPNUOTLKO EMinedo

m H oUyxpoveg emIxelproeLg elval amapaitnto va aélomolocouV TLG
duvatotnteg mou toug Sivouv oL texvoloyieg mAnpodopLKAC Kal
ETUKOWVWVLWYV (TtEpa amo to Stadiktuo) yla val pmopécouy va
avieneEEABouv Ue emtuyia 0To oUYXPOVO ETIXELPNUATLIKO TIEPLBAANOV.



nopovaoiaon,

avaAvon Ko

oXeOLOOUOC

KOLLWOTOUWV HOVTEAWV NAEKTPOVIKOU

gunopiov/ EMLYELPELV, KLVNTOU
EUNOPLOV, KOOWC KOl LOVTEAWV
KOWwVLIKNCS diktuwong (Kowwvikwv
MéEowv)

oe YnodLako meptariov

eBUSINESS
DIGITAL
ENTERPRISE




e/ H avamntuén, o oxeblaouoc, n xpnon
KOl TEAOC N METPNON TNG
QTTOTEAECHATLKOTNTOAC TWV LOTOCEALOWV
KOLL LOTOTOTIWV NAEKTPOVIKWV
KOTOALOTNMATWYV LLE TN Xpnon SladLlkTuokwyv

TEXVOAOYLWV

yLa TNV €boppoyn KaLVOTOUWY LOVTEAWV
e-m EUTOPLOV/EMLXELPELV KOl KOLVWVLKNC
Siktuwonc oe YndLako neptBariov

eBUSINESS
DIGITAL
ENTERPRISE




2Ta MAaioLa TOU HaOnNHaToC Ol CUMLETEXOVTEG Oa PEMEL:

(a) vau katavonoouv Ko va e€otkelwBouv pe to PndLako
nepBaiiov, tnv Pndlakn enxeipnon, Tc SuvatotnTeq
NAEKTPOVIKOU UETAOXNHATIOMOU ETILXELPNOLOKWVY
SladLkaoLwv

(B) va. peAetnoouv tn Xaptoypadpnon kKUKAov {wnR¢ Tou
neAatn - Customer Journey Map - (Avarmtuén tou mpodiA
neAatwv /personas Paocsl Sedopcvwy, BondnTika epyaieia)
KoL val Katavonoouyv tnv evvola UX user experience.




2Ta MAaioLa TOU HaOnNHaToC Ol CUMLETEXOVTEG Oa PEMEL:

(v) va. mpooeyyioouv Kal vt avaAUCOUV KOULVOTOMOL LOVTEAQL
NAEKTPOVIKOU KOl KLVNTOU EMXELPELV, SLodOpouC TUTTOUC
KOWWVLKWV LECWV Kal EPOPUOYWV KOWWWVLIKAC SIKTUWOoNC e
TN Xpnon ocuyxpovwyv texvoloylwv / epyaieiwv / epappoywv oe
Stadktuako epLBaAiov

(6) va e€aoknBolv e MPAKTIKEC epopHOoYEC o€ SLadopou¢
EMXELPNOLAKOUC KAASOUC (OTIwC: oL KOLVOTNTEC- £EUTIVN
noAn — petadopéc/ logistics- vyeia —touplopoc — tpameleg —
VOULKEG ETALPLEG - ekTtaltbevoN- TtepLBAAAOV)



Xaptoypadnon kUKAov {wn¢ neAatn - Customer Journey Map &

Avarmnrtuén npodiA neAatwv /personas e NAEKTPOVIKA Epyaleia yia :

H EVTOMIOMOC TWV aVAYKWV TOU KOTOVAAWTA
— Mrmopw va xpnoLpomnotow To AladikTuo oTNV €pEuva EMLXELPNMUATIKAC

dpaong
— Avaykeg / emBupleg meAatwy???

— MpoBAen TWV avaykwv Tou KATtavoAwTi

-yt PnoLaka mpoiovra/ unnpeoisc

H |[Kavomoinon Twv avoyKwvV ToU KotovaAwTn

B Me kepboPOPEC KIVAOEL & OITOTEAECHATIKOTNTO



Emixeipnoiakég S1adikaoieg

Aveupeon kai
TPOCEAKUCT TTEAATWV

MeTaTpoTrr) EMIOKETTTWY O€
mweAdTeg | KardpTtion mpoTaong agiog

Alariipnon meAatwv
Kal avarTugn

BeATioTotroinon yia Tig
HnNxaveg avagitnong

KardpTtion péTtaong agiag

KatdpTtion mTpéTtaong agiag

Avalntnon Pe xpéwaon ava KAIK

Anuioupyia TTEPIEXOUEVOU

MnvuipaTa ETTIKOIVWVIAG

> UVEPYQODIEC / GUVEPYATEC
TTpowBNANCS TTPOIOVTWY

Alaxeipion TTEPIEXOMEVOU

MapKeTIVYK HETW
NAEKTPOVIKOU TaXUdpPOUEiou

AladIKTUAKES dlapnuioels / xopnyieg

Mapouciaon ENTTOPIKWY TTPOIOVTWY

Alaxeipion eAatwyv

MApPKETIVYK HECW
NAEKTPOVIKOU TOXUDPOUEIOU

EukoAia xpriong kai poofa-
oIpoéTNTA TOTTOBETIaC loTOU

OpIou6E aTPaTNYIKAG Yia Ta
ONMEIa ETTOPNG ME TOV TTEAATN

AIadIKTUOKES BNUOTIEG OXETEIG

ZXeDI0ONOG Kal avdaTTTugn

Mpoypduuara empBpdReuang
TAKTIKWV TTEAQTWV

EkoTpaTeieg ekTdG AladikTuou

E¢uttnpétnon meAatwy

E¢atopikeuon

Aladikacieg uTTOOTHPIENG

<&)\Ti:won TWV ETTIOOCEWV TT.X. MEOW TTANPOPOpPIWY dIaXEPIoNg, avaAuong dedouEVwWY IaToU Kal avaAuong TTPOMIA m)\a@

@aueuwﬁplag 00nYiec oXedIAOOU Kal ETTIXEIPNOIOKES DIABIKATIES, TT.X. HAPKETIVYK ATTO TO UECT KOIVWVIKIG 6|K‘r0wcb

< Texvikr) uttodopn, cupTrePIAQUBavopévng TNG dIOXEIPIONG CUUBATEWY ETTITTEOOU TTAPOXIG UTTNPECIWY >




ETi010¢ 0XEdIaOUAE Kal TPOUTIOAOYIOHOG

N

LTpaATNYIKA KOI OXEDIOOHOG Alayeipion oxeéoewy
Anpioupyia opaparog Emagég pe avwrepa

é" AtioAdynan TexvoAoyIKAC KAIVOTOWIOG dIOIKNTIKA OTEAEXN

8 AvdaAuon ayopdc Kai GUYKPITIKN ETTaQEC [E TURHOTA UAPKETIVYK KOl

% agloAGYNan avTayWVIOTWY ETQAIPIKWY ETTIKOIVWVIWY

o . ,

5 OikovopIkr avaAuan Kai dnuioupyia . ,

0

u OIKOVOUIKWY HOVTEAWY SieGES R

E OpIoUGGC TNC EUTTEIRIOC Yia TOV TIEAGTN OTA TIOAAG Avdrrtugn, ekaideuan Kai

¥ KavaAia JAPKETIVYK. Alayeipion TTANPOQOPIWY TOU TIEAATN dloTtpnan TPOTWTTIKOU

o

d Alayeipion eEWTEPIKWY OYETEWV.

EmiAoyA kai diayeipion TpopnBeuTwy

J

2xedl0opo¢ kal dlaxeipion épywv TN
KOl EKOTPATEIWY

Alayeipion BeATIVOEWVY Kal aAAaywY




HAektpoviko — Kivnto Epmnoplo/Emnuxelpety,
Wnoakn Emeipnon, Kowwvikn Atktuwon,
Kowwvika Meoa (E -Commerce, e- mobile
Business, Digital Enterprise,, Social
Networking, Social Media, web 2.0), mebia

epapuoyng

HAeKTPOVIKN CUUTIEPLPOPA TIEAATWV

Yxebloon kol avamntuén totoxwpou/
NAEKTPOVLKOU KOTOOTAMOTOC

Meplexopevo
padnuatoc




Kawotopa povieAa e-m Business & SN

Yuvepyatiko — affiliate povtelo, advergaming &
gamification /moyvibomnoinon , povtelo
Sdtapolpacpol olkovouioag (sharing economy),
rnovteAo nAnBomoplopou (crowdfunding &
crowdsourcing), EmavéneEVNC TPAYUOTLKOTNTOG
(augmented reality), 0T, nAektpovikwv
dnuompaoclwyv, NAEKTPOVIKAC MpouNOeLac,
blockchain, k.a.. Mobile apps kal edpopuoyec oe
eMIyelpnoLoka edia (touplopog, Lyeia,
eKmatbevon, ALOVEUTTOPLO)

Meplexopevo
padnuatoc




Kowvwvikn diktowon /Social Media TumtoAoyia
KoL EPAPHUOYEC

(blogs, networks, microblogs, video sharing,
wikis,Facebook, Twitter, Instagram, LinkedIn,

YouTube,...) mpokANOELC, EUKALPLEC , KivOuvol,
TIPOOTITIKEC, Ttopadeiypata Kol avaluvon
epapuoywVv —TIAOTGOPUEC KOl TIPOKTLKEC
edappoywv

Meplexopevo
padnuatoc




Meplexopevo
padnuatoc

HAektpovikn cupunepidopa meAatwv

2xeblaon Kat avantuén totoxwpou/
NAEKTPOVLKOU KOTOOTAMOTOG
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BAOMOAOTIIA

" 50% TeAlkn €€€taon
" 25% Epyoaocia yio MB (BLBA. + case
study)

= 25% ATOMLKN €pyacia bAomoilnonc e-
shop




Epyaociec MaOniuotoc / MB

m Mépa amo tic SLAAEEELC TOU HABAMATOC yLa TNV ETLTUXNA
oAoKkARpwaon Tou eival amapaitntn N OAOKANPWON EPYACLWY
g€a VoL Kol apouaciaon Toug

m BiBAoypadikn Epyacia E€apnivou oe OEpa n-emixelpeiv
(mapadotea word apyeio pe tnv epyacia 15-20 oeA. umno
Hopdn emtoTnUovVIKoU dpBpou kat eva dakeAo pe ta apbpa,
niepimovu 10, mou XpNOLUOTIOLACATE OTNV Epyacia)

B AvaAuon peAETNG mepintwon g (mapouvaciaon)- mapadotéa
gva apyeio ppt (10-15 dtadaveleg)



Napodotea Tovu podnpatoc

m 2 apxeia oto eclass:

m 1) H epyacia (word apyeio, 6a avaptnOei oto eclass to apyotepo
TNV NUEpounvia mou avadepetal, kabwg kot ta 10 TouAdaylotov
ETILOTNHOVLIKA ApBpa mtou xpnotpomnolndnkayv otnv epyaocia (os

NAEKTPOVLKN pLopdn)

m 2) To case study pe tnv nmoapouciacn tou (powerpoint)




Fevikec Odnyiec
m H epyaocia tou padnuatoc ywo MB givol atopkn

m H telkn epyaoia Ba npenet va Baoiletal oe TouAdxlotov 10 EMLOTNUOVIKA ApBpa

m KaBe dowrtntrig/tpla odellel, EKTOC TNG TEALIKNC EPYACLAC, VO ETOLUACEL KL i
napovoiacn-case study (powerpoint). H mapouciaon mep\apfavel tn PEAETN
nepintwonc etatpeiog / opyaviopol mou epapUolel Eva LOVTEAO NAEKTPOVIKOU N
KLVNTOU ETUXELPELY

m H BBAoypadikn epyacia kot n HEAETN MeEPIMTWONG avTLOTOLXOUV 0TO 25% TOU TEAKOU
BaBuou yla Tic epyaciec



LEAETN Kal KaTtaypadn TwV TTOPLOUATWY OXETIKA LE TO
YVWOTLKO QVTIKELUEVO

avalntnon BewpnTikwyv & EUMELPLKWV HEAETWY /
EPEVVWV TIOU adopouV oto BEpa

napadelypata epapuoywyv Kol cuoTnUaTwy /
AOYLOULKOU o€ E€vn Kol EAANVLKA TIPOYLLOTLKOTNTA
(LEAETEC TTEPLTTWOEWV)

MPOTAOCELC yla LeAAovTIKN dlepevvnon tou BEuatoc.

EPTAZIA




Aol Kol GXETIKEC 0ONYLEC Epyaciog

B H epyacia Ba €xel péyebog péxpl 20 oeAideg kat Ba £xeL T Soun VoG emLoTnUOVIKOU apBpou. Na So0¢etl
Wdlaitepn mpoooxn oto VoG cuyypadng KaL 0TO TPOTIO XProNG TwV avadopwy.

m H oAokAnpwon tng epyaciag mpoUlmoBETeL TNV mpaypatonoinon twv €ng Stadoxikwy Bnudatwy
(avaAoya kal e to Bépay):

v BiBAloypadikni avaokomnnon tou B€patog (avalntnon touvAdaxtotov 10 apBpwv oto (510 yVwoTikO
OVTIKELYLEVO, TOL OTIOLO EMLOUVATTITOVTOL OTNV Epyaoia)

v UEAETN Kol katoypodn TwWV MOPLOUATWY OXETIKA LE TO YVWOTIKO OVTLIKELLEVO

v avalNtnon EUMELPKWY LEAETWY / Epguvwy Tou adopolV oTo BEua

v napadelypata epappoywv o€ EEvn Kal EAANVLKA TIPAYUATIKOTNTA (LEAETEC TTEPUTTWOEWV)
v TIPOTAOCELG yLa LeAAOVTLK Slepelvnon Tou BEpaTo..

m [ 0dnyieg kat omoladnmote SleUKpivion €Mmi Tou BEUATOG KoL TOU TPOTIOU avarmntuéng, Ba aneuBuveote
oTnVv KaBnyntpLa.



H_AVTIHETWTILON TWV EPYACLWV TIPETEL VOL YIVETOL UE:
Mpoypappaticpo EPTAZIA
H epyaocia amoteAel dtadikacia mou oAOKANPWVETOL OE OAN
TN SLAPKELA TOU €EQLAVOU KoL OXL TLC TEAEUTALEC NUEPEC
Erupédela
H epyaocio mpémnetl va gival plo SOUAeLld yla tnv omola slote
nepndovol Kol oac avIpoowrnevel. [lpémel va eivol
KOAOYPOLULEVN KOl KOAQ SOpNUEVN
Emiotnpovikn npoogyylon
H epyacia mpémet va Paoiletat o€ mponyoUUEVN
ETILOTNUOVLKN yvwon mou ocuvOualetal YUe TNV Kplon Kal Tov
TPOTO OKEYNC oag
Npwtotunia
H epyoocia mpemel va amotelel mpwtotumn OSouAeLd.
Avtiypadn AAAWV Epyacilwv N YWV Xwpig enetepyaoia Ba
oOnyetl o pndeviouo




BAOMOAOIHZH

H BaBuoAoynon tng epyaciog Ko tng HEAETNG Mepintwong Oa EPTA2IA2

yivouv pe kpunipla:

* 1tn Suvatotnta avalntnong nAnpodopLwyv (VEa otolxeia) ko
BiBAoypadiag, ko opONG kataypadng Toug ya tTnv eniAvon,
TOV EVTOTIUOMO KATAAANAWV OEwpPNTIKWV TPOOCEYYICEWV TWV
NEOBANUATWY

TLEPLEXOUEVO: TEKUNPLWON OIMOVIOEWV, OLVTATTOKPLON OTNV
TIPAYHOTIKOTNTA, ETIXELPNHATOAOYia, avadopd G MopooLa
Oépata EAANVIKAG TP ALY LOTLKOTNTOG

nopovoiaon, popdn, emipéAela epyaociac (word kat power
point apyxeio)




=+ Epyaocia 25%

3 BaoLKEC ODEUATIKEC EVOTNTEC

E-Business models
Social Media/ Networking models

Mobile Business/ apps & models




m OEMATA EPIrAZIQN (BIBAIOTPADIA + CASE STUDY)

1.

GAMIFICATION (Does Gamification Work? — A Literature Review of
Empirical Studies on Gamification, Gamification in tourism, in Health
/Fitness/ Sports, in Education, Techniques & Engagement, gamification
and consumer marketing, Gamification for nonprofit marketing,
gamification and service marketing,....... )

Crowdsourcing (MovtéAha kot mAatdopuec ebapuoywy, best practices)

Crowdfunding (Movtéha , Ttexvoloyie¢ Tmou edapuolovtal,
napadelypota epappoywv, opeAn)

Sharing economy models (choose a specific sector: jobs, food, education,
accommodation, HOUOLKNA,....; €EETAOTE €DAPHUOYEC KOL TEXVIKEC OEF
Stadopa nedia, tumoloyia StadopeTikwy epapuoywy,...)



OEMATA EPTAZIQN (BIBAIOTPA®DIA + CASE STUDY)

5. loT models kot edpoappoyég oe SLadopa EMXELPNUOTIKA
nedia

6. lotooeAidbeg oLyKpLonG TLHwV (Price comparison sites)
7. Dropshipping povtélo (Alibaba)
8. E-marketplaces (o€ cuvbuaopO pE eMXELPNUATLKO KAASO

IH

9. Wnorakn cvunepidpopa katavaAwtwv (BA. “we are socia
report 2023- Hootsuite)



OEMATA EPTAZIQN (BIBAIOTPA®DIA + CASE STUDY)

10. Mobile models (Tumoloyia povtéAwv, mobile advertising, push
notification, augmented reality, advergaming —in-game advertising, mobile
video advertising, push notification advertising, location based advertising,
mobile coupons advertising,....), Slepelivnon CUYKEKPLUEVOU ETILXELPNHATLKOU
KAASou

11. Mobile apps (6iepelvnon OUYKEKPLUEVOU  ETIXELPNMATIKOU KAASOU,
taélvopunon Paoel kpttnplwyv, MeTuxNUEVES PO PUOYEC)

12. Mobile Health market/ applications: ebapHOYyEC HEOW KIVNTWV CUCKEU WV
otnv EAAASa kot to eEWTEPLKO



OEMATA EPTAZIQN (BIBAIOTPA®DIA + CASE STUDY)

13. Online shopping / Mobile shopping (srudpwvtec mapayovreg,
TIPWTOYEVEIC €PEUVEG OXETIKA HE TtV mMobile ayopaotiky cupmepipopa),
BiBAloypadiky emiokomnon & ‘Epeuva/ €PWINUOTOAOYLO OXETIKA TLIC
avTtlARP LS Twv poLtnTwyv

14. Digital transformation / Wn$lakog HETAOXNUATIOUOC ETILXELPOEWV HETA
tov Covid-19 (o€ cuvbUAOUO UE ETILXELPNUOTIKO KAASO)

15. H xprion tou HAektpovikoU Emixeipeilv / AlaSIKTUOU & TWV KOWWVLKWY
HEowv social media / networks yla ta aypotikd npoiovta / Agribusiness e-
platforms (oxetikéc edappoyeg/ mapadelypata amod EAAnviKR kot €€vn
TpAyHATIKOTNTA)



OEMATA EPTAZIQN (BIBAIOTPA®DIA + CASE STUDY)

16. E-TOURISM / M-TOURISM (sdappoyéc tou mobile marketing otoug ¢popeic kot
OPYOVWOEL TOUPLOMOU QTN TN OTwypn, evlladepov ywa peANovIki xprion mobile
TEXVOAOYLWYV, €TOLUOTNTO HETAPBaonG amd 1o e-tourism oto m-tourism, epapuoyn ot
G2G, G2E, G2B kot G2C unnpeoleq). Emkévipwon umopei va yivel o€ TEXVOAOYIKA KOULVOTOUIKEG
dpaotnpiotntec oto mnebio TNC mapoucion¢ Tou TOATIoTIKOU oamodéuato¢c t¢ EAAadac.
Mapadeiyuara dpaotnplotiTwv armoteAouv EQPAPUOYEC yLo ™mv
napouvaiaon/mAnpowopnon/ésvaynon o pvnueia/uoucsio UE xpnon €EEUMVWY CUOKEUWV (TTX.
smart-phones, iPad k.c.). Mobile Applications- 1L €ldouc epaplLoyéc unapyouv otnv eAAnvikn
ayopa (ayyAdpwves kot eAAnvopwves epapuoyeg);, [Moweg eivar ot odnuo@iAéotepeg;, Ot
ONUOPIAECTEPEC QMO AUTEC TTWE KATNYopLortolouvTal: e Baon To MePLEYOUEVO TOUG (Aettoupyia tou
eniteAovv) ue Baon to kavaAl dtavounc (Lovo o€ Kvnta, Kupiwc SLtadiKTuo KAl CUUTTANPWUATIKO. CE
KLVNTd, KUPIWG OE KIVNTA Kol CUUTTANPWUATIKA 0To StadiKTuo).

17. Social media platforms (emdoy) ouykekplpevng mAatdopuag o€
oUVOUOIOUO LE ETUXELPNUATLKO KAADO)..............



______loewaTWEr

1 HE EIZATQIIKEZ ENNOIEZ (MB)

2 TumoAoyia HE
3 HAektpovikn cuumnepipopa Customer Experience — Customers’ Journey

4 e-Business models

5 e-Business models

6 m-Business

7 m-Business apps

8

9 Social Media

10 Avamrtuén nAEKTPOVLKOU KATAOTHMOTOG
11 Edapuoyég HE
1 Edapuoyég HE

13 MAPOYZIAZH ENIAETMENQN EPTAZIQN



Exdoon: 1/2020

Zuyypa@eic: Turban Efraim, Outland Jon, King David
ISBN: 9789925576524

TUTmoG: ZUYYypappa

AaB8ETn¢ (Exd0TNG): BROKEN HILL PUBLISHERS LTD

m D. King, D.C. Turban, Ef. Turban, J. Outland, J. Lee, T.P.
HAektpoviko Eumopio -EpyaAsio Aioiknong kat A€lomoinong
Koivwvikwv Aiktuwv, 1n €k0., Broken Hill, 2020.

m ‘ApBpa amod emaTnEoviKA TEPIODIKA TTOU AvaPTWVTAI Yia KABE DIAAEC

m WYnoiako MapkeTivyk . Ao T Qewpia atnv Mpagn, M.BAaxotouhou, 2020,
ekdooeIc ROSILI.
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Ertikowvwvio pe touc AtOOOKOVTEC

m Mdpw BAayomouAou:
®m mavla@uom.edu.gr

m Os0dwpoc Maotopac:
B mastoras@uom.edu.gr

m [lavra va uapyxel n £voeicn Maenua n-emixeipeiv ISC301 o1o BEua Twy
email oag


mailto:mavla@uom.gr
mailto:mastoras@uom.edu.gr

	Default Section
	Διαφάνεια 1
	Διαφάνεια 2: Ψηφιοποίηση Επιχειρήσεων
	Διαφάνεια 3
	Διαφάνεια 4
	Διαφάνεια 5: Στα πλαίσια του μαθήματος οι συμμετέχοντες θα πρέπει: 
	Διαφάνεια 6: Στα πλαίσια του μαθήματος οι συμμετέχοντες θα πρέπει: 
	Διαφάνεια 7: Χαρτογράφηση κύκλου ζωής πελάτη - Customer Journey Map  & Ανάπτυξη προφίλ πελατών /personas με ηλεκτρονικά εργαλεία  για : 
	Διαφάνεια 8
	Διαφάνεια 9
	Διαφάνεια 10
	Διαφάνεια 11
	Διαφάνεια 12
	Διαφάνεια 13
	Διαφάνεια 14
	Διαφάνεια 15
	Διαφάνεια 16
	Διαφάνεια 17: Εργασίες Μαθήματος / ΜΒ
	Διαφάνεια 18: Παραδοτέα του μαθήματος
	Διαφάνεια 19: Γενικές Οδηγίες
	Διαφάνεια 20
	Διαφάνεια 21: Δομή και σχετικές οδηγίες εργασίας
	Διαφάνεια 22
	Διαφάνεια 23
	Διαφάνεια 24: Εργασία 25%
	Διαφάνεια 25:  ΘΕΜΑΤΑ ΕΡΓΑΣΙΩΝ (ΒΙΒΛΙΟΓΡΑΦΙΑ + CASE STUDY)
	Διαφάνεια 26: ΘΕΜΑΤΑ ΕΡΓΑΣΙΩΝ (ΒΙΒΛΙΟΓΡΑΦΙΑ + CASE STUDY)
	Διαφάνεια 27: ΘΕΜΑΤΑ ΕΡΓΑΣΙΩΝ (ΒΙΒΛΙΟΓΡΑΦΙΑ + CASE STUDY)
	Διαφάνεια 28: ΘΕΜΑΤΑ ΕΡΓΑΣΙΩΝ (ΒΙΒΛΙΟΓΡΑΦΙΑ + CASE STUDY)
	Διαφάνεια 29: ΘΕΜΑΤΑ ΕΡΓΑΣΙΩΝ (ΒΙΒΛΙΟΓΡΑΦΙΑ + CASE STUDY)
	Διαφάνεια 30
	Διαφάνεια 31: Βιβλία Μαθήματος
	Διαφάνεια 32: Επικοινωνία με τους Διδάσκοντες


